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Disclaimer

Certain statements in this presentation, including statements about the financial conditions, and results of operations and earnings, may
contain words such as “could”, “expects”, “may”, “should”, “will”, “anticipates”, “believes”, “intends”, “estimates”, “targets”, “plans”,
“envisions”, “seeks” and other similar language and are considered forward-looking statements or information under applicable
securities laws. These statements are based on the Company’s current expectations, estimates, forecasts and projections about the
operating environment, economies and markets in which the Company operates. These statements are subject to important
assumptions, risks and uncertainties that are difficult to predict, and the actual outcome may be materially different. The Company’s
assumptions, although considered reasonable by the Company at the date of this presentation, may provide to be inaccurate and

consequently the Company’s actual results could differ materially from the expectations set out herein.

Actual results or events could differ materially from those contemplated in forward-looking statements as a result of the following: (i) the
future performance, financial and otherwise, of NexJ; (ii) the ability of NexJ to protect, maintain and enforce its intellectual property
rights; (iii) the acceptance by the Company’s customers and the marketplace of new technologies and solutions; (iv) the Company's
growth and profitability prospects; (v) the estimated size and growth prospects of the CRM market; (vi) the Company's competitive
position in the CRM market and its ability to take advantage of future opportunities in this market; (vii) the Company’s ability to attract
new customers and develop and maintain existing customers; and (viii) the demand for the Company's product and the extent of
deployment of the company's products in the CRM marketplace. Forward-looking statements may also include, without limitation, any
statement relating to future events, conditions or circumstances.

The risks and uncertainties that may affect forward-looking statements include, but are not limited to: (i) our dependence on a limited
number of customers and large project size; (ii) fluctuation in our quarterly operating results; (iii) our dependence on key personnel and
our compensation structure; (iv) risks associated with managing large and complex software implementation projects; (v) uncertainties
and assumptions in our sales forecasts, including the extent to which sales proposals are converted into sales; (vi) risks associated with
our ability to design, develop, test, market, license and support our software products on a timely basis; (vii) market acceptance of our
products and services; (viii) commercial success of products resulting from our investment in research and development; (ix) our success
in expanding sales into new international markets; (x) risks associated with expansion into healthcare and other new industry verticals;
(xi) competition in our industry; (xii) failure to protect our intellectual property or infringement of intellectual property rights of third
parties; (xiii) reliance upon a limited number of third-party software products to develop our products; (xiv) defects or disruptions in our
products and services; (xv) currency exchange rate fluctuations; (xvi) lengthy sales cycles for our software; (xvii) global financial market
conditions; and (xviii) failure to manage our growth successfully. (xix) our ability to successfully integrate and manage acquired
businesses, offerings and people.

For additional information with respect to risks and other factors which could occur, see the Company’s Annual Information Form year
ended December 31, 2013 dated February 22, 2014, and other securities filings with the Canadian securities regulators available on

. Unless otherwise required by applicable securities laws, the Company disclaims any intention or obligations to update
or revise any forward-looking statements, whether as a result of new information, future events or otherwise. nE).(
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What We Do

Finance & Insurance Health & Wellness
Enterprise CRM Conne.cted nglngss for
Patient Activation
» Wealth Management » Education
» Corporate Banking » Care Plans
» Multiline Insurance » Personal Health Coaching

Software to Influence Human Behavior



2013 Results

2013 2012
(in millions) Year ended December 31 Year ended December 31
Revenue $ 27.3 $26.2
Operating Expenses
Professional Services $ 15.0 $ 11.2
Research and Development $ 132 $ 14.6
Sales and Marketing $ 85 $ 8.0
General and Administrative $ 7.0 $ 7.2
$ 437 $41.0
Adjusted EBITDA 6 164) ($ 14.8)

Revenue by Industry

Year ended December 31, 2013

Finance — 52%
$14.3 million

Insurance — 11%
$3.1 million

Healthcare - 7%
$2.0 million

Other - 30%
$7.9 million
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Adjusted EBITDA by Quarter

Year ended December 31, 2013

$0.0 Q1 Q2 Q3

in millions

nexJ
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Q1 2014 Results

(in millions)

2014

Three months ended March 31

2013

Three months ended March 31

Revenue by Segment

Enterprise Software
Healthcare

Operating Expenses

Professional Services

Research and Development

Sales and Marketing

General and Administrative

Adjusted EBITDA

Revenue by Industry
Quarter ended March 31, 2014
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Wealth Mgmt. - 41%
Capital Markets — 2%
Insurance — 9%
Retail Banking — 8%
Healthcare — 24%

Other — 15%

$ 5.6
$ 1.7
$ 7.3

3.7
2.6
1.6
1.7

9.6
($ 23)

Revenue by Geography
Three months ended March 31, 2014

“H A A A A

$ 6.2
$0.3
$ 6.5

$ 4.2
$ 3.8
$ 2.3
$ 2.1

$124
($ 5.9)

United States— 36%
$2.6 million

Canada - 52%
$3.8 million

Europe - 12%
$0.9 million



2014 Share Buyback

Normal Course Issuer Bid for up to 1,000,000 shares
- Shares may be purchased from December 16, 2013 to December 15, 2014

« Daily purchase maximum of 14,339 shares with one block purchase exemption
allowed per week

140,178 shares purchased and canceled to date for $280,075
« Last purchase April 16, 2014 for 7,100 shares @ $2.00
« New balance of 21.4M shares outstanding
- Average price paid to date is $2.00
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Private Banking, Global Investment Bank

5 largest global wealth @ Deliver a modern, fully integrated advisor desktop platform
management firm <> to connect and integrate multiple front office systems
$865B AUM
GLOBAL , Standardize and optimize Know Your Client (KYC) and Anti-

INV?;E\]LI’[(ENT Money Laundering (AML) workflows and approval processes

Multiple Geographies

Across the UK Demonstrate compliance with evolving regulations across

W multiple systems and multiple geographies (London,
“We are very happy Guernsey, and Gibraltar)

and your team has

been the best vendor I

have ever worked “— Integrate to existing custom security model, entitlements
with. On top of this engine, corporate workflow platform, trading application
we have already had a

successful rollout!”

@
= Head of Project Management, Go live to production in less than 3 months

UK Private Banking Division of a
Major Global Investment Bank
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Canaccord Genuity

A Global Full Service Investment

Bank Fully integrated global client management and reporting
" latform delivering a unified global customer
800M R piatior it
s evenue @ experience across Institutional Sales and Investment
Banking
CANACCOREL Genuity

Hosted, private cloud solution meeting firm’s exact
L requirements for integration, security, performance &

a " :
875 End-user Licenses scalability, and service level

Increase capital markets revenue opportunities through
e identification of most profitable relationships and new
prospects with robust event management capability

Managed application services delivers service level
monitoring, regular system maintenance, system health
checks, and application life cycle management

-
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NexJ Customer Data Management Platform

Comprehensive customer view without the need for replication & synchronization

Virtualized <4 P
model Z— W ’
optimized for [ a -
transactional . "j 1

throughput

Regulatory Cross-bank Customer Customer
Compliance Referrals Experience Loyalty Next Best Offer

Comprehensive Customer View

Analytics
Virtualization & Integration Synchronization I Eulsl!neS“ ‘ Engme
Access ntelligence
Customer
Data at BI model for
source A ‘ A ad-hoc
Transactional Systems Other Client Information .
querying
and data
analytics
Other
Financial : ‘ CRM MDM / Cli Customer D
Transact lent ata
Accounts goldingsy Wransactions System CIF Systems Analytics Warehouse

NEX
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NexJ User Experience Platform

Omni-channel CRM for Agents and Customers

Modern, mobile-first responsive
design leveraging HTML5 and CSS3

i [

Customer
Self-Serve

x

Agent Desktop Mobile Agent

=

Mobile Customer

(% Agent Productivity & Customer Engagement

~ Search

Provides shared

Comprehensive Customer View platform services to
applications

Leverages NexJ Customer Data
Management platform

nexj
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Digital Customer Engagement

Customer Relationship Management

Comprehensive
Customer View
Segmentation

2 dll “ B
Loyalty | i a ﬂ &
Program :
Promotional &
Campaigns
Event a
Management Q

»

A
Management - /
Social Media Q
Monitoring
Customer
Analytics
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Customer Engagement Platform

Education

Coaching
Messaging
Referrals
Service
Assessments

Scheduling

Advertising

eCommerce

Rewards

nex|
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Corporate Banking

ANZS, 2B AR R D@ &8 oD =Y

Home Dashboards Contacts Schedule Document Manager Ad Hoc Reports Configure Call Lists | =
Companies s~ s Soe P y: Total Income $3098 131
= °‘l BHP Billiton Limited < Fdt LS én A Deposits (EOP) $115 412720
- Q X ¥ b b'l.li Client Lending (EOP)  $1 606 955
Name & City poilliton 171 Collins Street Level 16 ® 1300 5547 57 (B) Total Limits (EOP) $386 351 848
Es = Melbourne, Victoria 3000 61 3 9609 3015 (F)
@ BHP Billiton Finance Limited Melbourne 2 Australia § http://www.bhpbilliton.com
B BHP Billiton Limited Melbourne Detall Journal Product Financials | Account Plan Business Processes
BHP Billiton Marketing Asia Pte Ltd  Si "
E EHkomEar=ang Sstalkie Ingapore Coverage Client Insights = Notes | Conversations + New Mark All Read
[ BHP Billiton Marketing Group K Select ~ 0~ e J T
B BHP Billiton Marketing Inc. Houston OBES S MR SOt UMY fe ’
i . Hate Semiasebole Asia; Australia; Foreign Exchange; Interest Rates Create Opportunity
BHP Billiton Plc London i White, Ethan Global Relationship Manager Flexible Forwards; Forward FX - Forward Exchange Contracts
Company Jackson, Helen Project Finance [£) PWC Mining in the Americas 2012 Apr 24, 2014 10:47 PM
: . Americas; Natural Resources Create Opportunity
&- B BHP Billiton Limited Chen, Michael Research & Analysis |
#- @ BHP Billiton Finance Limited Green, Bill Executive Sponsor
=-@ BHP Billiton Marketing Group [£] Caged Tiger: Transformation ... Apr16, 2014 2:09 PM
& @ BHP Billiton Marketing Asia Pte Ltd Tags Profile Lists Asia; Financial Services; Foreign Exchange Create Opportunity

& @ BHP Billiton Marketing Inc.

&~ @ BHP Billiton Plc

<2 Aluminium, Manganese and Nickle Australia Foreign Exchange Interest Rates

g EIC’::[;L Natural Resources

@)%, Queensland Mine

- g Mackenzie, Andrew, CEQ, Executive Director Service Model

) ﬂ Nasser, Jac, Chairman ﬁ =
®- = Auditor

=) €< Board Member Touch Type & Interval Target Last Touch

m

Search Q View- b~

Flexible Forwards; Forward FX - Forward Exchange Contracts

Description Caged Tiger: Transformation of the Asian Financial System
Tags Asia; Financial Services; Foreign Exchange
Products Flexible Forwards; Forward FX - Forward Exchange Contracts;
Forward FX - Swaps
Folder Financial Services

Notes The Asian Century is upon us. Asia's economy already accounts for
a quarter of globaleconomic output. ANZ expects Asia's share to

rise to 35% by 2030, and to be over half the world economy by

>

.

& Broomhead, Malcolm 2050. This is a tectonic shift in the global economic landscape. B
& Hewson, Carolyn, Stockland Group Account Planning Quarterly Julll, 2014  April, 2014

[ @ Mackenzie, Andrew, BHP Billiton Limited KYC Annually Jan30,2015 Jan25,2014 & ANZ Asian Financial System Mar 14.pdf =+ Create Opportunity # Edit -
- Nasser, Jac, BHP Billiton Limited Created HC 3/7/2014 8:09 PM_Edited EW 3/23/2014 5:48 AM
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Insight Selling

@ ! .) 7

& *

ap
m Region m

Insight

Intent @
Relevant
Insight
Client My
Account Plan New ‘,:

Ideas —

Pitch Book

Insight-Driven Positions
Result in New Opportunities
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Liberate Acquisition

Symptoms of uncontrolled Type 2 Diabetes

Frequent urination Increased thirst

Increased hunger

Feeling drowsy Slow or

or sleepy improper
healing of
cuts and

bruises

Tingling, pain,
or numbness in
hands and feet

Sometimes, symptoms are mild and go unnoticed, delaying diagnosis
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mi\ Educate o=+ Collaborate &U Motivate
Point-Of-Care Education Patient-Friendly Care Plans Personal Health Coaching

SYSTEMSEF,



Personal Health Coaching

Wt G

_&_ W Health Coach

; All

Dr. Larry Park
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Diet

8:49 PM

(=)

£ T .l3%x_3:.05PM
Cancel Add Food

Wl

Tap to Retake Photo

Select a value

Select a value

your food
Select a value

!

Add Note

Set Time

Save

o
‘)'i’ Connected
VA Wellness

73 Allen Brown

==p Wellness Plans
-

@ -

Thursday
May 9, 2013

Tuesday Wednesday
May 8, 2013

May 7, 2013

May 6, 2013

'\7 Heal

Progress Trackers

£

|

h Coach

Food Gallery

9:27 AM

6:41 PM

5 foods

=

~
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Exercise

| il 8:49 PM

W Track Wellnes:

Medication
Blood Glucose
Blood Pressure
Energy
Exercise

How I Feel
Food

Pain

Weight

B%XO% 13O0

iPad =

\ \Conncc(cd
\Wellness

S Allen Brown v I-{(: H [

L N

—b Wellness Plans ~ Progress Trackers Food Gallery

\@@%9-#‘

Blood Glucose Blood Pressure Exercise Feod

Blood Glucose (Aug 26, 2013 - Sep 26, 2013)

High

& @\Si

)

Recipe for Diabetics

@ &

Medication

=
\ -~
- B AN

a2 R

Normal

Steps (Aug 26, 2013 - Sep 26, 2013)

Adlive

s @fe‘u

B0 spioaay

Low Active

Low Active

5 foods

Secentary I

’: Dr. Larry Parker

‘x -c"i Primary Care Provider

George Benson

Advocate
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Take Your PIll

Assumptions

» 70% of prescriptions written are filled ! » 2013 Januvia global sales: $4,004 MM 4
» 50% of people become non-adherent to their precriptions? » 2013 Janumet global sales: $1,829 MM 4
» 30% of prescriptions filled are not re-filled 3

$24B| ($348B
Refilled Filled

0 1 2 v 3 4 5
Type 2 Diabetes - Januvia & Janumet Prescriptions

Prescriptions Written, Not Filled $1.4 B
Prescriptions Not Refilled o = $2.4B

$4.8B

Written

$3.8 Billion Medication Adherence Opportunity

Lee JK, et al. Effect of a pharmacy care program on medication adherence and persistence, blood pressure, and low-density lipoprotein cholesterol: a randomized controlled trial. JAMA 2006

The 21st Century Intelligent Pharmacy Project. The Importance of Medication Adherence, A white paper released by the Center for Health Transformation’s 21st Century Intelligent Pharmacy Project
3 http://www.talkaboutrx.org/documents/enhancing_prescription_medicine_adherence.pdf

4Merck Annual Report, 2013
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Wellness for Wealth Management

Assumptions

$1 Trillion AUM

$500,000 per Customer

5% Asset Growth Rate

1% Fees

45% Prevalence of Chronic
Disease

© 2014 NexJ Systems Inc. Confidential and Proprietary

Extend Client Lifespan by 1 year

$530,250

One Client

with Chronic Disease

$477 B

All Clients

with Chronic Disease

SSSSSSSS



Why Customers Choose NexJ

Industry Experts Technically Superior Strategic Partner
» Domain expertise in » Designed to seamlessly » Responsive to our
- Financial Services integrate with existing customer’s needs
¢ Insurance enterprise systems
* Healthcare » Proven track record in
. _ » Scalable to tens of partnering with
» Tailored solutions for thousands of users industry leaders

* Wealth Management
» Corporate Banking

. Insurance » Rapidly tailored to » Committed to our
- Health & Wellness unique and specific customer’s success
client needs
» Large-scale, global » The choice of global
implementations market leaders

Proven Vendor, Proven Solution nE)'(j
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Thank You

Contact Us

WWW.nexj.com

Connect with Us

i O @

'Iyt: NXJ

info@nexj.com

Q"
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